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Mumbai Residential Real Estate Witnessing record sales across sub-markets and
categories

Being a muti-functional Record year:

city, Mumbai remains the India’s largest and the most expensive residential real estate market, Mumbai is in the midst
of a record year —

preferred city for realty
® Property registrations cross the 1 lakh units for the first time in a decade during

the first 10 months of this year (Jan-Oct 2022)
o Affordability (income to EMI ratio) is at the best it has ever been in the last 25
years

investments in India

e Government revenue collection grew by 53% YoY to INR 7,300 crores, again the
highest in the last 10 years

e Unsold inventory down to a healthy 20 months from peak of 40+ months in
2017

e Capital and rental values witnessing an uptrend after a long flat / down period
Affordability ratio at its best since 1998:

Rising income levels along with flat property prices and reasonable home loan rates
(even after the recent increases, the rates continue to remain significantly below

previous cycle peak) have led to the best affordability since 1998. This improvement in
affordability and the structural nature of residential demand has helped fuel home sales.

Affordability: Monthly Income to EMI Ratio (Lower is better)
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Consistent High Absorption | Inventory levels down to a healthy 20 months

MMR: Quarterly Sales Absorption MMR: Unsold Inventory

Significant Increase in Avg :
Absorption w‘vm/' -1

Drop in inventory levels from \AO

40+ months to ~20 months

Consistent high absorption over the last 12 -18 months has led to a significant reduction in

inventory levels. Capital values and rental values have gone up in select micro-markets
eg. South Central Mumbai. The recent increases in home loan rates by ~190 bps have not
impacted volumes / sentiment so far as absolute levels (~8.5%) remain reasonable, though
this remains a headwind and will likely moderate volumes going forward.

South Central Mumbai | Prime & Plush

South Central Mumbai is emerging as one of the most sought after locations in MMR.
Availability of large tracts of land (erstwhile mill lands), has led to transformation of this
region in to a new office district, entertainment hub and highly sought after residential
destination with availability of high quality residential developments across segments (from
mid / upper mid-market to luxury). Last 12 months have seen very good sales across these
market segments

South Central Mumbai: Last 12 month sales across select projects

Last 12 month sales

Project Name : Sales Value Value. i

# units (INR Crs) unit
(INR Crs)

Mid/Upper Mid-market

Birla Niyaara 256 1704 6.7

Lodha The Park 7 7 221 7 1416 6.4

The Palette 35 199 5.7

Luxury

Rustomjee Crown 152 1319 8.7

Wadhwa 25 South 56 714 127

Indiabulls Blu 36 537 14.9
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Expert Speak

“We continue to see that our market share in South Central Mumbai continues to
remain very strong. Demand is more focused on projects which are high quality.....
We continue to see very good walk-ins as well as conversion levels in the projects.
As we move forward, we continue to see the South-Central Mumbai as a good
market when it comes to sales momentum.”

Abhishek Lodha, MD & CEO, Macrotech (Lodha) Developers

1QFY23 Earnings call transcript LODHA

BUILDING A BETTER LIFE

“Over the last one and a half or two years, business in Mumbai, Delhi and
Bangalore has been growing at a much more brisker and faster rate.... While the
growth is broad-based, the Tier-2, Tier-3 towns which were a larger contributor to
growth two years ago, their contribution to growth has come down slightly, not
because they have slowed down, but simply because the metros have grown at an
even faster pace. ”

Keki Mistry, Vice Chairman & CEO, HDFC Lid

2QFY23 Earnings call transcript

MMR Outlook: Notwithstanding the rising interest rates (as a result of RBI’s
successive hikes in repo rates) & the soaring input costs, MMR’s residential sales &
launches remained unabated in Q3 2022. MMR is expected to witness strong
residential sales in the upcoming festive quarter as well, since homeownership
sentiment has improved significantly since the pandemic.
Residential Market Viewpoints, MMR 3QCY2022
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Founded in July 2018, Certus Capital is an independent, team owned platform. Certus partners institutional investors and family offices to invest in real estate
opportunities in India. For more information, please contact us on contactus@certus.co.in or visit us at https://certuscapital.in

Disclaimer

This publication has been prepared solely for informational purposes only. The information contained herein is only as current as of the date indicated and may be
superseded by subsequent market events or for other reasons. The information in this document has been developed internally and/or obtained from sources believed to be
reliable; however, neither Certus Capital or its affiliates guarantees the accuracy, adequacy or completeness of such information. Nothing contained herein constitutes
investment, legal, tax or other advice nor is it to be relied on in making an investment or other decision. This publication should not be viewed as a current or past
recommendation or a solicitation of an offer to buy or sell any securities or to adopt any investment strategy. The investment strategy and themes discussed herein may be
unsuitable for investors depending on their specific investment objectives and financial situation.

The views expressed reflect the current views as of the date hereof and Certus Capital or any of its affiliates does not undertakes to advise you of any changes in the views
expressed herein. Opinions or statements regarding market trends are based on current market conditions and are subject to change without notice. It should not be
assumed that Certus Capital or any of its employees has made or will make investment recommendations in the future that are consistent with the views expressed herein, or
use any or all of the techniques or methods of analysis described herein.

Certus Capital does not assume any duty to, nor undertakes to update forward looking statements. No representation or warranty, express or implied, is made or given by
or on behalf of Certus Capital as to the accuracy and completeness or fairness of the information contained in this publication and no responsibility or liability is accepted
for any such information. By accepting this document, the recipient acknowledges its understanding and acceptance of the foregoing statement.

Please see Terms & Conditions governing the terms of use of this publication. For information regarding how Certus Capital collects, uses and maintains personal data,
please see Privacy Policy.
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